
*source :   RE/MAX Escarpment  &  N iagara  i n te rna l  da ta .
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The second week of October is keeping 
it’s momentum from the previous week, 
achieving almost the exact same number of 
appointments and outperforming the same 
time frame in 2020 by 21.8%! Even with a 
brief slow down over the Holiday Monday, 
the Fall Market overall is not slowing down.

The sold/appointment index rose 42% to 21, 
indicating that there is an increase in buyers 
entering our market.

In Hamilton, we saw the $1-2M price range 
take the #1 spot followed by mid price 
points. Popular price ranges in Burlington 
remain in the mid-high range, while Niagara 
continues to represent low, mid and high 
price ranges. 
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*This number assesses 
the relationship between 
properties that sold this 
week and the number of 

appointments made during 
the same week, thereby 

measuring Buyer
 motivation.
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