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Appointments are down slightly by -5.3%, 
attributable to consumers getting away for the 
August long weekend. Our Spring monthly 
comparison appointments were down -35.4%, 
currently we have narrowed the gap by 8%, 
showing that we have a more normalized 
summer market, in line with July 2019.

The appointment sold/index rose to 14.5, as 
sellers become adjusted to the market and are 
listing more product for buyers to view. 

The $1-2M price range continues to be #1 
in all of our trading areas. In Halton, we saw 
the $2M+ price range fall off the top 5. In 
Hamilton and Halton, we saw a slight shuffle 
but remained in the mid-high price ranges. In 
Niagara, we saw $1-2M followed by low-mid 
price ranges. 
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*This number assesses 
the relationship between 
properties that sold this 
week and the number of 

appointments made during 
the same week, thereby 

measuring Buyer
 motivation.
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