APPOINTMENT CENTRE

OCTOBER 12 - 18, 2025

WEEKLY APPOINTMENT BREAKDOWN
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APPOINTMENTS — A WEEK AT A GLANCE
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TOP 5 PRICE RANGES

HALTON REGION

Current Week

$600K - 699K

$800K - 899K

$700K - 799K

$400K - 499K

$500K - 599K

Current Week

$500K - 599K

$600K - 699K

$700K - 799K

$900K - 999K

$400K - 499K
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Previous Week

$1M - 1.49M

$800K - 899K

$1.5M - 1.99M

$2M+

$600K - 699K

* Appointment/

Sold Index
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MONTHLY COMPARISON 2024 VS 2025

12,840 7,503 6,783 -9.6%

total appoi total appoit total appointments: % change
October 2024 October 1-18,2024 October 1-18,2025 2024vs. 2025

WEEKLY | SALES TO NEW LISTINGS RATIO
REGIONAL* =N«

53.4% 86.2%

*(Hamilton, Niagara, Halton, Haldimand)

APPOINTMENT/SOLD INDEX

SEPT 21-27

Current Week

$1M - 1.49M

$700K - 799K
$1.5M - 1.99M
$2M+

$600K - 699K
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PAST 4 WEEKS

20

10.2

30 day average

SEPT 28- OCT 5-1 OCT 12-18
OoCT 4

NIAGARA REGION

Previous Week

$500K - 599K

$400K - 499K

$600K - 699K

$700K - 799K

$800K - 899K

APPOINTMENTS 4 YEARS AT A GLANCE

Current Week

$500K - 599K

$600K - 699K

$400K - 499K

$700K - 799K

$TM - 1.49M

RE/MAX EN - Weeks Above 85% Sales-to-New-Listings Ratio by Quarter (2023-2025)
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*SOURCE: RE/MAX ESCARPMENT & NIAGARA INTERNAL DATA

Q1 and Q3 of 2025 are the clear market indicators for us at RE/MAX Escarpment and
Niagara, where our early year momentum and late-summer absorption, both outperformed our
competitors in our trading area.

2025 has already logged more high-ratio (+85%) weeks for us than all of 2023 combined,
and Q4 hasn't even finished. Suggesting 2025 will set a new high-water mark for absorption
pace at RE/MAX EN.

For our buyers and our sellers this year’s Q1 momentum, and the Q3's late year push, has had

a positive effect for our clients, by shortening their selling and buying cycles.
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