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April continues at a steady pace with only -2.8% 
less appointments than the previous week.We 
are down -22.8% compared to the same time 
last year - but it is important to keep in mind that 
last spring we were experiencing a boom in the 
market unlike anything we’ve seen before. 

The appointment/sold index has inched further 
down to 12.3 as listings continue to be on par 
with sales, and value conscious buyers are eagerly  
snatching up inventory.

Hamilton saw a slight shuffle in popular price 
ranges, but remained in the mid-high ranges. In 
Halton, the 2 most popular price ranges continue 
to be $1-2M and $2M+ respectively followed 
by mid-high ranges. Niagara saw a slight shuffle 
as well, but continues to favour mid-high price 
ranges. 
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*This number assesses 
the relationship between 
properties that sold this 
week and the number of 

appointments made during 
the same week, thereby 

measuring Buyer
 motivation.
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