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March 2025 is the most efficient March in 7 years. 
Appointment quality is peaking with fewer showings, leading 
to more sales vis-à-vis new listings. This first quarter has 
represented the cleanest demand signal we’ve seen in years. 
Buyers aren’t browsing, they’re buying, which makes the past 
few weeks the most efficient time to sell in nearly a decade.
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MONTHLY COMPARISON 2024 VS 2025

total appointments:
March  2024

total appointments:
March 1- 29 2024

total appointments:
March 1 - 29 2025

% change
2024 vs. 2025

13,583 10,841 12,425 +14.6

WEEKLY APPOINTMENT BREAKDOWN

3,059
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booked

-4.1

% change over
previous weeks

323

new listings
this week

365

total properties
SOLD this week

8.4

* Appointment/
Sold Index
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