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MONTHLY COMPARISON 2023 vs 2024

As clients and agents alike take their summer vacations, our appointment centre experienced a slightly quieter week with 2,811 total
appointments made. For the second week in  row, our busiest day was not Thursday or Friday, and was instead Monday with 453 tofal
appointments booked. There have only been 6 fimes in the last 6 years where appointments on a Monday exceeded 450, with 50% of
those dates in 2020 as the market rebounded after Covid 19 shut downs.

Monday November 26, 2018: 453 appointments
1 3[ 2 5 8 - l 7. 5 % Monday May 27, 2019: 451 appointments

total appointments: % chunge Monday February 17, 2020: 452 appointments

Monday November 23, 2020: 455 appointments
JUIy 2024 2023 vs 2024 Monday December 28, 2020: 470 appointments
/ Monday December 27, 2021: 454 appointments
In addition, the gap between sales and new listings has narrowed throughout the past 6 years, for the week which contains the August
Holiday weekend. With the average spread between sales and new listings over the last 6 years being 61, this year's spread is nearly one
T o P 5 P R I c E R A N G E S third of the average ot just 23, furthering the frend of strong consumer behaviour when it comes to new inventory.

The appointment,/sold index increased fo nearly 11 as we see new Sales vs New Listings for the Week Containing August 1st (2018-2023)
NIAGARA buyers entering the market os mortgage rates continue to decline [~ Aevissnas T

causing a slight surge in qualified buyers.
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Prev. Week Current Week Prev. Week Current Week Prev. Week Current Week 1
Our top price ranges, as usual, remained fairly consistent in all 3 i
#1 S]ZM S]ZM #1 S]ZM $]2M #1 5550600k 5550600k regions with some small but notable changes. Hamilton saw no %m Yo
major shifts, and the $1-2M range confinues to hold the fop spot. 520
Halton saw more mid range price points occupying the 3rd, 4th, |
#2 $600-650k $650-700k #2 S2M+ S2M+ #2 9450-500k 9500-550k and 5th spaces while the $1-2M and 2+ ranges confinued to o
TIE $450-500k and hold fo 1st and 2nd spots respectively. Finally, Niagara o lhe. T . e = e e
#3 5750800k $600650k #3 555060()'( 5550600k #3 SSOOSSOI( $650-700k S1-2M range re-appear ot #4, with low to mid range price points b
occupying most other spots.
#4  $450-500k $750-800k #4 $850-900k $650-700k #4 $650-700k $1-2M
#5  $650-700k  $450-500k  #5  $750-800k  $600-650k  #5  $750-800k  $750-800k e R/MAKEanment & Nugoo el doo

APPOINTMENTS 5 YEARS AT A GLANCE

27,000
24,000
21,000
18,000
15,000
12,000
9,000

6,000

[l 1 1 1 1 1 1 1 1 1 1 1 3 , 000
JAN FEB MAR APR MAY JUN JuL AUG SEP oct NoOvV DEC




