
*source :   RE/MAX Escarpment  &  N iagara  i n te rna l  da ta .
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Appointments slowed slightly this week, as 
appointments decreased -17.5% compared 
to the last week, and STILL we outperformed 
last November by 5.8%! This means that 
November 2021 has outperformed all 
previous years during the same time frame. 

The ask/sold ratio continues to hover around 
the 15 point mark, decreasing slightly to 14.4. 

In Hamilton, we saw the more affordable 
$350-400k price range crack the top 5, but 
the popular price ranges continue to be in 
the mid-high range. In Burlington, we saw 
the popular price ranges rise to $800k+ only. 
Niagara saw a slight shuffle in popular price 
ranges, with the mid-high ranges in the top 5. 
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3,071
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previous week

143
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this week

213
total properties  
SOLD this week

WEEKLY  
APPOINTMENT  
BREAKDOWN

14.4
*Sold/Appointment 

Index

*This number assesses 
the relationship between 
properties that sold this 
week and the number of 

appointments made during 
the same week, thereby 

measuring Buyer
 motivation.
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