You Need To Walk

Before You Can Run
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Are your pricing and incentive
processes ready to keep up with
the perpetual evolutions of the
high tech ECM industry?

If your answer is ‘not yet,
we have a strategy for that!

With a crawl, walk, run approach, you can
upgrade your pricing and incentive systems.

Crawl: Building the Foundation
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of ECM companies still rely on
manual financial processes
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Goal: Provide transparency and accuracy to make
smart decisions and eliminate revenue leakage

Run: Driving Strategic Growth g‘
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Quickly access and trust your
analytics and data science to
leverage the past, review the
present and adjust for the future.

Move across multi-disciplinary processes
and connect that with a focus on providing
insights that shift you to a product mindset
to innovate at a higher level.

of companies utilizing clean data
report faster decision-making
and improved profitability

Visibility Data-Driven Growth Scenario Planning

The Power of Prediction

Runners leverage predictive
analytics to:

info@vistex.com | www.vistex.com Vi s.l. ex NgZIV it all
adds up’

© Copyright 2024 Vistex, Inc. All rights reserved.



https://www.vistex.com/ebooks/Solving-Pricing-And-Incentive-Challenges-In-The-Electronic-Components-Market.pdf
mailto:info@vistex.com
www.vistex.com

