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2026 is showing signs of being a healthier market than in the past, which 
we conversely experienced during the initial weeks of 2023-2025, where 
appointment momentum collapsed quickly.  
Across most years, appointment momentum drops sharply after week 1, in 
2026 the initial spike drove longer engagement. In other words Appointment 
momentum in 2026 diminishes less aggressively with sales continuing to trend 
upwards instead of stalling. This puts 2026 closer to the strongest historical 
conversion pattern, not an average year.
When appointment momentum holds after Week 1, sales reliably follow, and 
2026 is tracking toward the strongest follow-through we’ve seen in years.
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APPOINTMENTS — A WEEK AT A GLANCE
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WEEKLY APPOINTMENT BREAKDOWN

2,348

appointments  
booked

+9.6%

% change over
previous weeks

300

new listings
this week

256

total properties
SOLD this week

9.2

* Appointment/
Sold Index

MONTHLY COMPARISON 2025 VS 2026

A P P O I N T M E N T  C E N T R E
F E B R U A R Y  1 – 7,  2 0 2 6

total appointments:
February 1 - 7, 2026

% change
2025 vs. 2026

2,3482,437 -3.7%

total appointments:
February 2025

8,968
total appointments:

February 1 - 7, 2025


