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Hamilton Burlington Niagara
#1 $450-500k #1 $800-900k #1 $350-400k
#2 $350-400k #2 $1-2M #2 $400-450k
#3 $400-450k #3  TIED 25655%'_388: #3 $250-300k
#4 $500-550k #4 $600-650k #4 $450-500k
#5 $250-300k #5 $900k-M #5 $300-350k
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The number of appointments week over week
continue to predicably decline, however minimally,
as we move through the last weeks of summer.
August appointments remain considerably ahead of
2018, with an increase of 33.9% so far as of the 17th.

Our Sold/Appointment Index dropped slightly to
20.1 appointments on average per property sold -
down over 4 appointments per sale since a month
ago - not a big difference, but something to watch
as we move close to fall.

Price ranges in both the Hamilton and Niagara
markets continue to remain relatively consistent,
while Burlington saw the $1-2M price point drop out
of most requested for the first time in several weeks.
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*source: RE/MAX Escarpment & Niagara internal data.
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