
*source :   RE/MAX Escarpment  &  N iagara  i n te rna l  da ta .
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Appointments are down a minor -5.9% 
compared to the previous week. However, we 
have already booked almost exactly the same 
amount of appointments as we did in all of pre-
pandemic September 2019. And we still have 1 
more week to go in September 2022!

Sold properties outstripped listings by 
almost 20 units, as the market shows signs 
of momentum. The appointment/sold index 
is down by 22%, indicating buyers are well 
informed on the market, and thus making 
quicker buying decisions. 

In all of our trading areas, the $1-2M price 
range rose to the top. Niagara leaned towards 
the more affordable price points, and Hamilton 
favoured the mid-high price points. In Halton, 
the mid, high and luxury price points made the 
top 5. 
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3,344
appointments  

booked

-5.9%
% change over  
previous week

238
new listings 

this week

256
total properties  
SOLD this week

WEEKLY  
APPOINTMENT  
BREAKDOWN

13.1
*Appointment/Sold 

Index

*This number assesses 
the relationship between 
properties that sold this 
week and the number of 

appointments made during 
the same week, thereby 

measuring Buyer
 motivation.
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