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Q1 In 2025, sales and appointments are tracking closer together 
than any time since 2021. 2022 stands out as a low-appointment 
but high-efficiency year—probably from rate-fueled urgency.  The 
gap between increased showings and steady sales suggests a market 
in contemplation. Buyers are actively engaging with the market, yet 
some hesitations persist.
Q1 2025 reflects a market characterized by keen interest tempered 
by cautious execution. As the year progresses, monitoring economic 
indicators and market sentiments will be vital in navigating the 
evolving regional real estate market.
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MONTHLY COMPARISON 2024 VS 2025

total appointments:
March  2024

total appointments:
March 2025

% change
2024 vs. 2025

13,583 13,156 -3.2%

WEEKLY APPOINTMENT BREAKDOWN

3,218

appointments  
booked

+5.2

% change over
previous weeks

395

new listings
this week

283

total properties
SOLD this week

11.4

* Appointment/
Sold Index

A P P O I N T M E N T  C E N T R E
M A R C H  3 0  T O  A P R I L  5  2 0 2 5


