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The appointment/sold index
15 assesses the relationship between
400 properties that sold this week and
e e ° the number of appointments made
200 @ during that same week, thereby
measuring buyer motivation.
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TOP 5 PRICE RANGES
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Previous Week  Current Week Previous Week  Current Week Previous Week ~ Current Week veek week2 Week of February week3 feek
1 $IM-2M $IM-2M 1 $IM-2M $IM - 2M 1 $550K-600K  $550K - 600K *SOURCE: RE/MAX ESCARPMENT & NIAGARA INTERNAL DATA
2 $600K-650K  $750K-800K 2 soms $950K - 1M 2 $IM-2m ani$300 530k The data from 2022 to 2025 shows a steady decline in the weekly
D T Y ——— o Yeemarcanx ) G 3 $450K. 500K  $450K- 500K appomiment.-fo-sale rchf) for February, dropplng fro.m ?ver 10 in
2022 to 7.7 in 2025. This suggests a fundamental shift in market
3650700k 0 . Tie $400-450K Tied $400 - 450K . . . . .
£) P $650K - 700K 4 $950K-TM  $650K-700K 4 JEREEIS0E andsiso- 4ok behaviour where Higher Market Efficiency is an emerging trend as
5 $650K-700K  $700K-750K 5  $650K-700K  $600K- 650K 5 $600K-650K  $650K - 700K Buyers are acting decisively by making quicker decisions, leading to
fewer appointments per sale.
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